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About the business 
Rose Tuition is based in Nottingham and provides both in-person tuition at The Kimberley 
School and specialist online support to students across the UK. Founded in February 2024 
by Danny Rose, it provides private tuition by qualified classroom teachers covering 
Science, Maths, English, Key Stage 2 through 1-to-1 sessions and small group classes. All 
tutors are DBS checked and contract through Rose Tuition with Danny leading the team. 

The business focus is on building confidence, improving results and supporting families 
with accessible but premium, evidence-led teaching. 

Challenges faced 
Key barriers to growth for Rose Tuition have been specialist recruitment and marketing 
capacity. The business only works with fully qualified, practising teachers which ensures 
exceptional quality but makes recruitment more complex than hiring general tutors. 

Rose Tuition 

Sector: Education                            Location: Nottingham                            Size: Micro 

https://www.rosetuition.com/
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In addition, the rapid demand for tuition has highlighted a lack of in-house digital marketing 
capacity, limiting its ability to scale its online reach and compete effectively with lower-cost 
national and international providers. 

While the business is growing quickly through word-of-mouth, building a strong digital 
presence requires skills, systems and investment that go beyond day-to-day delivery of 
education. This has been a key barrier to expanding sustainably for Rose Tuition. 

Solution - Support Given 
As a startup business, Rose Tuition was initially helped by David Hallam at NBV Enterprise 
Solutions who gave Danny invaluable strategic guidance helping the business to prioritise 
growth areas, refine operations and set clear actionable targets. Danny comments that 
having an experienced adviser to challenge ideas and provide structure were crucial 
during a period of rapid growth. 

It was David who signposted the Nottingham Accelerator project to Danny and East 
Midlands Chamber’s Business Adviser, Richard Crowden. Following a business diagnostic 
and discussion on digital growth ambitions, Richard was able to support Rose Tuition with 
an application for a £2,000 Growth Voucher.  This funding has enabled the business to 
invest in professional SEO support through an external provider, Tea Powered Projects. 
The agency provided ten fully optimised landing pages for its website, significantly 
improving its online visibility and helping Rose Tuition reach families across 
Nottinghamshire and beyond. 

The support has already had a measurable impact on enquiry volume and quality. The 
grant itself has supported both its digital presence and its ability to invest in sustainable 
growth without compromising on its commitment to employ fully qualified teachers. 
Other Accelerator support includes attendance at East Midlands Chamber’s AI and Digital 
Marketing Conference in June 2025. 

Impact - The Difference it’s Made 
The support has already had a significant impact on Rose Tuition’s growth, 
competitiveness and its ability to create sustainable education jobs in Nottinghamshire. 

Increased Competitiveness in a Growing Market - By strengthening its SEO and 
online presence, Rose Tuition is now more visible to families seeking high-quality 
tuition. This helps it stand out against lower-cost national and overseas competitors, 
while maintaining its commitment to using fully qualified teachers. 
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Creation of Local, Professional Tutor Roles - As its enquiries increase, it is 
recruiting more specialist teachers to deliver both in-person and online provision. 
The Accelerator funding has directly supported job creation within the local 
education sector. 

Greater Sustainability and Stability - Improved digital reach means the business 
is no longer reliant solely on word-of-mouth referrals. This makes it more resilient, 
improves cashflow forecasting and safeguards future roles for teachers working 
with them. 

Streamlined Marketing Processes - With optimised, targeted online content now 
in place, the business can focus its time on tutoring quality and centre development, 
rather than spending hours manually promoting services. This has freed up capacity 
for strategic growth. 

Danny estimates that the SEO work and clearer marketing strategy now save them around 
8-10 hours per month of director time that was previously spent trying to write and optimise 
web content themselves. 

This freed-up time is now focused on curriculum development and supporting more 
students. Based on internal costings, this equates to approximately £400–£500 worth of 
time per month, which can instead be reinvested into growing the business and creating 
additional tutoring capacity. 

A word from the business: 
 

 

 

 

 

 

 
 
 
 

This project is funded by the UK Government through the UK Shared Prosperity Fund and 
delivered by East Midlands Chamber. 

Accelerator has provided:  
• 1 to 1 Advice 
• Growth Voucher 
• AI & Digital Conference 

Impact to business: 
• Time Savings 
• Job Creation 
• Increased Efficiency 
• Increased Enquiries 

 

“Thanks to this support, we’ve been able to 
reach more families who need high-quality 
tuition, and we’re now able to create more 
teaching roles here in Nottinghamshire.  

It feels like the local business community has 
backed us, and we’re grateful.” 

Danny Rose, Director 


